*INFO SHARE
*IDEA EXCHANGE
*STRATEGIZING
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OUTLINE

Introduction: What | do and Why | do?
Isn’t ownership capitalist?

Current Market in LA?

Why not buy "American Dream” homes?
What do we invest in/fown?
How to Prep & Plan to own?

Community Strategizing!!!
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Echo Park Born x Raised Rio the Rioltor(r)
Co-founder STAY & LA Rooted sell out?



The Perfect Gift Book for Dads and Grads. Glve them a summer of discovery and wonder. oﬁ'.g‘n
iﬁ‘__-'; Atlas Obscura THE ATLAS  STORIES  EVENTS  TRIPS -4

Random Place National Parks Royalty Chbjects of Intrigue Kickass Wamen n "

Obscura Society LA &
Cartwheel Art Tours: The 100
Belmont Tunnel & Animal =

Alley B e

Peek inside the historic Belmont Tunnel and then trek through Echo Park’s

Animal Alley to see flying kittens, a three-eyed owl, elephants, cheetahs,
gorillas, lions, polar bears, and monkeys.



Buying a Home is 37.7% Cheaper os
Than Renting Owning is Capitalist

For households who move every seven years
and can afford to put 20% down.

So is renting & |iving on the grid.

Mationally, the benefits of lower

mortgage rates have been

57.7%

Cheaper to Buy than Rent (%)

In savings if you buy.

White / Money families are trained

_ to buy where they live to save.
| | B SRS SRR Most gentrifiers only own for 2-3
years. We are trained to "farm” them..

Time

{trulia




Rents in LA for One-Bedroom ->
LA is 53% Renters highest in US
11% of RE owned by "outside”

What is in store for HP & SELA?

Inforgraph from Rad Pad Via LA Curbed
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Last Mile

Downtown
Los Angeles
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Map is simpllified and not to scale.  Long Beach



IIHWEEK“ READING | HERE ARE 10 HOUSEHUNTING "BARGAIN” NEIGHBORHOODS I LA 00 10. North Valley $455.000
. North Valley $455,

Here Are 10 House-Hunting "Bargain’
Neighborhoods in L.A. 9. Sun Valley $440,000

BY DENMIS ROMERD MONOAY, APRIL 18, 2006 AT 6:02 AM.

8. Fox Hills $432,000

7. Sylmar $400,000

6. South L.A. $386,000

5. Panorama City $368,000

4. "South Central" L.A. $359,450
3. West Long Beach $355,100

2. Pacoima $343,000

1. Watts $287,500

Pacoima

Rozo Ruvaicaba/Flickr Happ}’ h'DI.lSE huﬂ[ing.




WHY NOT BUY THE
AMERICAN DREAM HOME?

e "Gentrifiers” are taught to see their first purchase as
temporary as investment
e Does not follow Market Development Cycles

e High risk for default on mortgage
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RE MARKET DEVELOPMENT CYCLE

Rental growth rates can be characterized in different parts of the market cycle, as shown below.

Demand/
} PHASE 11 — EXPANSION Supply | ’ PHASE 111 — HYPERSUPPLY
equilibrium !
point
High rent ;
Rents rise growth in Rent
rapidly tight market growth
toward new positive but
construction ' declining
Ievess Cost-feasible new

Long-Term Occupancy Average CDHSTFUCtIiDﬂ rents

Below
inflation &

Balow negative

inflation Physical rent growth

| rental growth market cycle
Negative characteristics
rental
growth

PHASE IV — RECESSION

’ PHASE | — RECOVERY

Source: Mueller, Real Estate Finance, 2016.
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The three stages of property changes:

1. Development
2. Maturity
3. Old age

The growth and disintegration of properties and neighborhoods is
completely normal and natural. It happens continually, as a cycle, so when
a neighborhood reaches the final stage, it can be restored to its first stage

again. For example, a lovely neighborhood that was developed thirty years
ago may have some deteriorated properties and considered to be an ‘old

neighborhood.” However, young families may be interested in these
properties because of their moderate prices with plans to remodel the

property they purchase. This might bring the neighborhood back to the
development stage once more.
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If the investor is looking for investment opportunities that will generate a
good running income then the best time to do this is in the new
construction phase or at the first part of the saturation stage.

On the other hand, if the investor is looking for investment opportunities to
generate appreciation profit then she should be seeking to enter markets in
the latter part of a downstage or in the early absorption stages. If the
investor is looking for a long-term investment, though, the stage of the
market should not be the first priority.

Investors with a sharp eye for details can spot underperforming properties
that can generate more profit no matter what stage the market is in. That
discernment enables some investors to enter market while facing the down
stage because they can see upside potential in a specific property.

One tip applicable to all projects and potential properties: Do not fall in
love with the property. This can cause potential loses or at least decrease
the profit substantially. Choosing the right tactics depend mainly on the
property itself and real estate investment requires objective, rational
decision-making. The problem is that some beginner investors become
infatuated enough with a property to influence their perspective. The best



WHAT CAN WE
INVEST IN/ OWN?

*Single Family Residence vs Multi Family
*Condos vs Housing Cooperatives
“Prefab Homes

Tiny and Container Homes



SFR VS MULTI-FAMILY

Single Family VS 4-Plex
$750,000 Same Value Price

S A
Fl |
LA

8
Ll

$2,500 rent $5,000 rent (BETTER!)




CONDO VS
HOUSING
COOPERATIVE



HOUSING

COOPERATIVE

—

V \ ' C National Association
J\ L II ’ of Housing Cooperatives

Rental Apartment Single Family Home m

 in @ carporatic Tenants own nothing. On ; A
i 1 R LRI Owners acquire individual title to
Ownership | that owns the proper ing a share entitles | expiration of lease, tenants . :
: their dwellings and yard.
you to occupy a unit. may be forced to vacate.
: : " Owner must make his or her
Members pay the Co-op for their share of the ;
purchases of whatever s needed,

ctus ati 5 jage, : : 5 ent specified | : :
Maonthly | actual operating cost, building mortgage, and |Tenants pay rent specified in Gfian 3 Blabier setall conts: Chaner

Unit “airspace” owned by
individual, plus an undivided
share of common elements.

Same as cooperative, except

mortgage payments and taxes

Cost eal estate taxes, based on the non-profit lease.
o IR ERla e, ek ATE D LR makes mortgage and tax payments to|are paid directly to the lender.

operation of entire community. lender

Uesistorairontiis et Purchaser must buy the property,
" . usually with a mortgage with a down | first month’s condo fee and

payment of at least 5% and closing

New members buy their share in the cooperative

; ) aid as a security deposit,
and also pay the first monthly charge in advance. P st

plus the first month's rent. :
costs of 3% or more.

Co-op resident mermbers elect their board of |Renters usually have no voice

Community| directors, which decides all policy matters. The at all in establishing and  |Individual owners have no jurisdiction

Control |Board usually sets up several committees to help| maintaining community over their neighbors.
run the community. standards.

Community] Co-ops provide a natural base for service and Provided at discretion of
: s 3t : On your own.
Service activity desired by its members. landlords.

Federal Tax| Your share of mortgage interest and real estate
5 may be deductible on personal income tax No benefit, taxes are deductible on personal

return.* income tax return.

Mortgage interest and real estate

Same as single family, plus

often a “contribution to
capital” of 1-2 months® fee.

Condo awners, like
cooperatives, elect a board of
directars.

Condos similar to co-ops,
unless limited by state law,

Mortgage interest and real
estate taxes are deductible on
personal income tax return.
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TINY & CONTAINER HOMES
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BUY A HOUSE

Stk aways awa from purchesing real gstota outwen! (o 82 recponsible in (he mean imsd
These tips will help every aspiring honisdwner, no matter your tirneline.

PAY BILLS ON TIME

This Is the easiest
way to hoost your
cradit score.

HAVE 3 TRADE LINES

Lenders like 1o see you
can balance multiple
payments. Maybe a
cradit card, student

debt, and a car loan...

RESEARCH
LOAN OPTIONS

Learn some Realtor
lingo before your bank
account relies on it.

SAVE FOR
DOWN PAYMENT
The more you save

now, the easier the
Ioan will be.

AVOID BIG BUYS

Don't make a big
investment right
before trying to
add a mortgage.

CREDIT TIMELINE

Six months befare
purchase, stop checking
your credit score, Two
maonths before, stop using
your credit card, Etc.




3 Realities:

¢ Down payment money is a serious obstacle for buyers.

* Hundreds of millions of dollars is available across California
to help them get over it.

* Most home searchers don’t know this.

What'’s Available in California?

414 programs
274 have money available today

200+ housing agencies




Cal HFA| california Housing Finance Agency

Property Eligibility

First-Time Homebuyers

Income Limits Apply * Sales Price Limits

ini i » Single Family Resi in CA
Minimum Credit Score 640 Single Family Residence and Condos in C
= Owner Occupied Only
45% DTI
= 1 Year Home Warranty
= Except New Construction

Homebuyer Education Required




Scenario

Purchase Price $400,000 Purchase Price $400,000
LTV 96.5% $386,000 LTV 96.5% $386,000
MyHome $14,000 MyHome $14,000
ZIP $15,440 ZIP $15,710
CLTV 103.86% $415,440 CLTV 103.92% $415,710
Closing Cost 4% $16,000 Closing Cost 4% $16,000
Total Due $560.00 Total Due $290.00




HOME BUYING

TIMELINE

Make decision to
Purchase a Home

Accept Contract &
Terms

T =

\,

Get Pre-Approval )
from Lender
L {Howe Much Can You Afford) 5
s A
Make Offer on
Home

Choose a REALTOR )

to represent you as
their Client y

v

v

Option Fee Paid to
Seller — Earnest Money
Paid to Title Company

[ Negotiate Contract

Title Search Begins;
Home Inspections by
Licensed Inspectors

Closing Day!!!

Need Cashier’'s Check & Driver’s
License for Title Company; Sign
All Closing Documents

|

[ Lender Funds the

Transaction
(Purchase)

Obtain Homeowners
Insurance
Schedule Moving

CONGRATULATIONS )
ONYOUR NEW
HOME

Start
Home Search

MNegotiate Property Repairs
Through Amendment to

Contract Prior to Expiration of

Option Period

.

Appraisal & Survey
Completed Per Lender




Community Strategizing
Brainstorm

What are our tangible road blocks?
- Perceived vs Reality
How do we get over the road blocks?
-Individualistic vs Community

What are deep rooted fears?
- miseducation, capitalism, sell out, greed, etc
Where do these fears stem from?
-social conditioning, truths
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THE
DREAM

]
*Collectively own community spaces

*Own Transformative Center
focussed on QT*IPoC
("Abusers/Thrivers”)

*Use my Real Estate venture to
facilitate & fund these dreams!




NEXT STEPS
SEE YOU LATERZ
B'ANTIOX

RIOJILLCONTRERAS[EGMAIL.CO

% 213-807-6177




